


Forward looking Statement

This document contains a presentation of Boatim Inc. (referred to as “Boatim” or “Company”).

The information contained in this document has not been independently verified and is subject to change including material updating, revision and amendment. No
representation or warranty, express or implied, is made or given by or on behalf of Boatim or any of its affiliates, directors, officers or employees as to the accuracy,
completeness or fairness of the information or opinions contained in this presentation and no responsibility or liability is accepted by any person for such information or
opinions. The communication of this presentation in or to persons in certain jurisdictions may be restricted by law and persons who may receive communication of this
presentation should inform themselves about, and observe, any such restrictions in advance of communication to them of this presentation. No securities exchange or
affiliated service provider has reviewed or accepts responsibility for the adequacy or accuracy of the content of this presentation.

The material contained in this presentation is provided solely for your general knowledge and is not intended to be a comprehensive review of all matters and
developments concerning Boatim. Boatim has taken all reasonable care in producing the information contained in this presentation. This information may contain
technical or other inaccuracies, omissions, or typographical errors, for which Boatim assumes no responsibility and makes no representation or warranty regarding, and
assumes no responsibility for, the use, validity, accuracy, completeness, reliability or currency of any claims, statements or information in this presentation. To the extent
permitted by law, Boatim and its employees, agents, affiliates and consultants exclude all liability for any loss or damage arising from the use of, or reliance on, any such
information, whether or not caused by any negligent act or omission.

Statements in this presentation including statements relating to Boatim's future plans, objectives or expected results, constitute forward-looking statements within the
meaning of the U.S. federal laws.

Forward-looking statements are based on numerous assumptions and are subject to the risks and uncertainties inherent in its business, including risks inherent in early
stage companies. As a result, actual results may vary materially from those described in the forward-looking statements. Boatim disclaims any obligation to update any
forward looking statements. This presentation was prepared to assist interested parties in making their own assessment of Boatim and its business plans and does not
purport to contain all of the information that a prospective investor may desire.

In all cases, interested parties should conduct their own investigation and analysis of the Company, its assets and the information provided in this presentation.

Any and all statements, forecasts, projections and estimates contained in this presentation are based on management’s current knowledge and no representation or

warranty is made as to their accuracy and/or reliability.

Information contained in this presentation is the property of Boatim.
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BOATIM

Finding the right boat to buy is frustrating.
Maintaining a boat is near chaos. Selling it for a
fair price? Nearly impossible.

For over 20 years | designed and developed
software platforms to standardize business
processes and connect consumers with
products. No one had done this for the boating
world, so | did.

I'm pleased to introduce you to BOATIM,

the everything for boats.

Yves
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Boating Needs
Innovative
Digital Tools

e Current marketplace landscape is
fragmented with no innovation

e Buyers lack relevant and reliable
information sources

e Dealers need a cloud-based business
software platform

e Industry professionals have limited
resources for connecting with new
customers



A $120 BN

Global Recreational
Boat Market

$40 billion new and used Strong Covid rebound in 2020
boat trading market US market up 12%
Tm pre-owned and 300,000 new Surge in first time boaters

boats sold in 2020 in US
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100,000 industry participants Fragmented digital landscape
8,000 - 10,000 boat dealers Untapped digital potential across
30m boats owned globally (15m US) marinas, insurance, services, and user

communities
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Private Sellers Boat Buyers

We built an intuitive platform
to let individuals list and sell
their boat, yacht, or sailboat
online. The process can be
done in few steps for free
and offers a paid option to
accelerate the sale.

We find the perfect boat for
all kinds of boaters—
first-time boat owners, sailing
enthusiasts, speed
demons—no matter their
boating taste or experience
level.
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Launch Dates
and 2Q Performance

300+ boat dealers and brokers
6,400 boats listed
$2.47 billion in inventory

35,000 Social media followers
490,000 social media interactions
14,800 unique searches

30,000 average monthly pageviews

BOATIM 3
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Current User-Facing
Product

e Built on a fully GDPR compliant database of potential buyers
e Lead generation campaigns for every decision stage of the buyer’s journey
e Highly optimized conversion funnels

e Smart emails based on the user behavior

Awareness Consideration Conversion

Awake the interest Educate & instruct Convince to purchase

BOATIM 3



Further
Navigation

1. Expedite current product
pipeline

Expand dealer acquisition
Dealer management SaaS
Boat usage platform

Verified vendor network

o o & WD

E-commerce platform

BOATIM




Executive Team

Joseph Johnson
CEO

SaaS and US securities attorney with over 17 years of
experience in growth and startup. Served as outside
counsel for various US and foreign corporations and
investment syndicates.

JD, MBA, BSc Business Administration-Finance

Mario Beckles
CFO

Over 20 years in financial reporting, accounting, tax and
audit. Based in Florida, industry expertise includes IT and
retail.

Career roles at Deloitte, First Liberty Power Corp, Jersey
Fortress Capital Partners, and SimplexGrinnell.

Member of the AICPA and a Florida-licensed CPA.

BOATIM

Matthew Grady
VP, Sales

Leadership roles in luxury fashion, fintech and mobile ad
tech, from startups to enterprise sales in large corporates
such as Hugo Boss, Marfeel, and Castlight Financial.

BSc Online Media, MA Digital Media

Ben Salter
VP, Operations

18 years in finance and advisory roles at Ernst & Young,
Citigroup, and Syngenta, enabling business growth through
M&A, strategic planning, and operationally as a CFO.

UK Chartered Accountant (IFRS), MSc Finance, University of
London, BA University of Oxford.
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Boatim is listed on the OTCQB Public Exchange under the symbol
BTIM and is fully reporting under the SEC.

Investor Relations:
ir@boatim.com

-] hello@boatim.com

@ boatim.com

f in @boatim

BOATIM

US Office
7950 NW 53rd St
Ste 337

Miami, FL 33166
+1 786-713-2340

Auditor
MaloneBailey LLP
9801 Westheimer Rd
Ste 1100

Houston, TX 77042

Europe Office
Marina Port Vell

Cl Escar 20
Barcelona, ES 08039
+34 932 71 60 44

Legal Advisor
Lockett + Horowitz

14 Orchard

Ste 200

Lake Forest, CA 92630
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